Time Wise Consultant

Designed for the Consultant who does not have time to do Skin Care Classes or for the Consultant who wants more sales but does not have time to do more classes

How to:

Tell the clients that you are participating in the world’s largest Skin Care Survey.  You would like to borrow her hand to demonstrate and get her opinion of the amazing New Time Wise products.  Put a squirt of Time Wise 3-in-1 Cleanser on the back of her right hand.  Ask her to massage it in as you explain what it does by reading the back of the Flip Card.  Wipe it clean with a damp paper towel or towelette.  Then squirt Time Wise Age Fighting Moisturizer on the back of her hand.  Have her massage it in as you read the back of the Flip Card.  Let her feel the difference between her hands.  Let her know that the Time Wise Skin Care set comes with the 3-in-1 Cleanser, Age Fighting Moisturizer and a perfectly matched Foundation for protection for only $49.  Then say, “If you think that’s good, wait until you try our Miracle Set.”  Show Flip Card showing the results of the woman’s eyes when using Time Wise and Day/Night solution together.  Have her read the dynamic results as you squirt 1 drop Day and 1 drop of Night Solution on the back of the same hand you treated earlier.  Have her compare her hands again.  Explain how fast and easy it is to use.  The Time Wise + Day/Night Solution is the “Miracle Set” and it is $102 and comes with a free gift!  Ask her the questions on the survey card.  When she answers yes to question #5(are you interested in purchasing the Time Wise products you’ve tried?)  Show the pre-bagged set and then say “Would you like to pamper yourself with the Miracle Set or just settle for the Time Wise set instead?”  If she says no to question #5, then give her the small zip lock bag with Time Wise brochure with the sample taped inside and tell her to go home tonight and use ½ of the product in the foil packet tonight on ½ of her face and the other ½ on the same side of her face in the morning and apply the Cream-to-Powder foundation when she is finished in the morning.  Tell her that you will call her tomorrow to follow up.  When you follow up ask her the last 3 questions again.

