More Warm Chatter…

What is it?  A warm chatter can be:
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· to meet new people and invite them to be in your customer base.

· To introduce yourself to someone you don’t know and tell her what you do.

· A skill you must learn and be good at in any entrepreneurial business.

Why should we warm chatter?

· To get leads.

· To grow in your courage.

· To learn how to overcome your fears.

· To identify women who have left Mary Kay who want to come back but have not found a beauty consultant.

· To increase your discipline.

· To increase your sales.

· To increase your recruiting.

· To greatly increase your PEOPLE skills!

How do you get good at warm chatter?

YOU MUST PRACTICE!!!

How do you get started when you’re scared?

For 3 days just look people in the eye and smile.  

The next 3 days, make eye contact, smile and give them a sincere compliment.

The next 3 days, make eye contact, smile, give a sincere compliment and say “You have a great day!”

NOW YOU’RE READY TO WARM CHATTER!

You’ll be ready to give out your business card so…smile, make eye contact and say “excuse me, has anyone offered you a business card with Mary Kay?  I’m a MK Consultant and I teach skin care.  I’d love to get your opinion of my product.  If you write your name and number on this card, I’ll give you a call.  And, can you tell me, when is the best time to call you?” Great!  You have an awesome day!

Remember, a warm chatter is ONLY a warm chatter when you get the person’s name and number!

