GUIDELINES FOR HAVING A 

SUCCESSFUL CLASS

Who to call and what to say:

Call anyone who doesn’t currently have a Mary Kay consultant who has skin!  Relatives, close friends, women you work with, church friends, women who you sew, bowl, run, walk, swim, sing, or carpool with are just a few ideas of who to invite.  Suggest they bring a friend along too!  The more the merrier!

When you call your guests, sound excited about your class!  (It’s the Mary Kay way!)

Hi_____________!  I’d like to invite you to have a complimentary facial at a skin care class I’m having soon!  It will be conducted by a Mary Kay consultant, _______________.  I’m limited to having 5 friends and I’d love for you to join us!

The class will be on (Day of the week) (month) (date), at (time).

_______________ will be calling you in advance to ask you a few skin care questions.  

Will you be there? ~ or~ Can I count on you?

THIS IS IMPORTANT

Please return your guest list within two days so I can mail personalized invitations to each of your guests.  These invitations serve as a follow-up reminder along with a request to RSVP you, the hostess!  I will be able to call your guests a few days before your class and find out their skin tone, type and any questions they have, so I can serve them better!
Outside Orders:

Take your Beauty Book with you wherever you go until your class.  (To work, shopping, games, etc).  Share what product(s) you love and wouldn’t live without!  Be excited! You’ll be surprised how many women will want to try the product(s)!  When you like or find something great (for instance, a movie, restaurant, or sale), isn’t it fun to share with others so they can enjoy it too?

You may take cash, check, MasterCard, Visa, or Discover Card for any outside order.  Just make sure she signs the Outside Order Sheet and puts her card expiration date on it too!

All Outside Orders will be counted towards your total sales for free product!
