Numbers are the Key…

Work them and you will be richly rewarded!

NSD Kathy Helou

Booking is an attitude.  You have to want to hold the appointment before you will make the effort to book it.  Faces are everywhere!  If you aren’t booked, then you just aren’t asking.  Even Julia Roberts would love an hour of pampering plus learn a few new tips…AND try the best selling product on the market.  If you aren’t booked, then maybe you have a “helpme” complex.  You believe the booking is to HELP YOUR business – you may need a perspective adjustment.  At a booking, you spend your time, your money on samples, your knowledge AND she could walk away without buying a thing plus having been pampered and learned a few new tips for herself?

HMMMMM…  Who is helping whom here?  And if she does buy…it’s because she wanted the best-selling brand…not because she felt guilty and wanted to help YOU.  I had to really let this sink in and then I have been unstoppable for the past 12 years with bookings.  I believe that I can book anytime that I want to have an appointment.  Have you gotten to the point yet that you are glad when bookings postpone because you were overbooked that week anyway?  Get to that point…it’s really a blast…and the money just rolls in!

