Heather Juleson – Model Portfolio Script

(From Feb 2003 Lisa Madson tape of the month)

Everything is a decision.  You decide to move forward, you decide to move up the career path.  You are responsible for making things happen….go out and make it happen.  You are in complete charge.

To jumpstart business from a move or stand still.  Decide on the number of new leads per day. For example: Game plan to move from where you are to where you want to be.

2 weeks, Monday through Friday (use weekends for catch up)

Goal 5 new names a day for 2 weeks straight. Either warm chatter, or survey from phone book….new names.

In 2 weeks = 50 new leads

Meet with 20-25 of them.

Warm Chatter Script for Before/After Portfolio:

Excuse me, this may sound kind of strange but I am working on a company project. 

I teach skin & color cosmetics with MK cosmetics and the company has asked me to put together a before/after portfolio of women in our area with a new color line and I couldn't help but notice how sharp you are.  I'd love to take feature you and I'd have a free gift for your time and for your help. Can I take your name & number and call you with more information.  I'll give call in the next couple of days. (Hand card) My name is Michelle just so you know when I call you'll remember me.

Call that evening or the next day…don't wait!

Call back script:

This is __ w/mk remember I met you yesterday do you have a quick minute

The reason I'm calling I wanted to give you a little more information about the project I'm working on.  As I mentioned we've come out with a new color line and my job is to do a 

Before/after portfolio with the new colors.

It takes 30-40 minutes and I can come right to you.  I do a Quick before photo introduce you to the product line, do a quick after photo And have a gift for you for your time and for your help. Do you normally have more time in the eve or weekend?

You may be more comfortable if you want with a couple of friends it’s a little more fun plus it will help me get my job done sooner and I'll have an extra gift for you if you have some friends with you.

Book within the next 24-48 hours.  If they can't book this week, call them back on Sunday eve  and schedule for the next week.

Goal is to get them to love the product, love me, and 

#1 thing to do is get 5 referrals before starting facial.

