The Class I Almost Didn’t Do

By DIQ Megan Anderson

It was one of those classes you just don’t want to do…you know the ones…the recycled guests, they’ve heard it all before and they are more interested in visiting with each other than participating in the class.  Well, I just didn’t think it was going to be any good.  Not only that but I was having a major allergic reaction and was itching head to toe twenty minutes before I needed to be there.  I thought God was trying to tell me something…my husband said “Yeah, He’s checking your commitment level!” (Smart alec!)

But I had decided that I would use this class to try some new things out and I was working to have a perfect full circle class…I needed to remember what that feels like.

I had worked a new game into my script and with it a new way to do marketing.  I was going to hand out my play money all through the class.  “Who here has oily skin?” $100.  “Who here washes their face twice a day?” $100.  “Who knows the five steps to healthy skin?” $100.  And also, every time they heard me say “Follow-up Facial”.  You get the idea.

I had selected two really nice Embrace Life gifts for the one with the most cash at the end to choose from…the runner up got what was left.  So I got there (after taking Benadryl) on time and set up.  Then I was focused on my hostess and her new look…when all of a sudden Guest #1 shows up…30 minutes early!  Within 10 minutes, every single guest was there.  Two I knew and two new to me.  I handed them each $100 fake money and welcomed them…” Thanks for being here…this is for you.”

I asked them if they wanted to start early since everyone was there and they said “Sure”.  Once we all sat down, I told them this was a first for me…to start early and how impressed I was by their promptness.  They said “can we have another $100 for being early?” and they didn’t even know that the game was yet.  I put my beautiful hostess to work handing out the cash.  Once they were introduced to the game and me we were off and running.  We went through skin care quickly…they were cross selling each other, it was great.

Then we played the Name Referral Game as a separate game.  I had them choose which single product they would want to take with them on a deserted island…then told them the way to earn it for free was to be the first one to fill in 5 names and phone numbers on the back of their profile cards.  I further explained that the way the hostess was going to get her $75 in product for free instead of paying the $25 was to have two bookings from her class.  And that this was a way for them to get started on their guest lists.  They were excited!

We did the color portion real quick.  Then we played the purse game/ MRS CAB for more fake money. 

Who has a credit card, and who would like to be debt free?

Who has car keys (the car program)

Who has a Picture of their Family (MK philosophies)

Check books (write their own checks promote themselves when they want)

Rings (recognition)

Then I opened it up for them to earn money by asking me questions about my job…they went to town!  And I was able to tell them much more than if I had done a “presentation”…finally someone asked, “How much does it cost to get started?”  I handed her a $1000 bill and said “That is the thousand dollar question!”  I had all of them pick up one of their $100 ills and read it…on every bill it said “MK Money, the key to your dreams”.  I explained that it was only $100 to get started, then I did my sets close.  My last set was the beauty consultant set.

“If you are finding that you are wanting to spend $100 or more tonight, you’ll be interested in purchasing a starter kit…(I show them a bag with all the full size product you get in your kit) and then you’ll not only get to buy from yourself at wholesale for the rest of your life, you will have the tools to make a little or a lot of extra cash whenever you want.”

It was at that point when one of my new guests said to me…”So, with four teenagers, I should get the starter kit right?”  I said “yes”.  Ten minutes later, we had team member #16.  And the best part is how quickly her vision changed.  The day after she got her kit, she called me and asked me to get her extra books…she had a class in Las Vegas next week and wanted to be sure to have enough, and “Oh by the way…I’m doing a Christmas boutique with my neighbor who sells candles…Is that okay?”

So what did I learn?  Never pre-judge anybody, or anything…expect and work for miracles.  Someone can decide to come into this business in one visit.  By the way, I also had $200+ in sales, two bookings and one more probable recruit.  I follow up with her Saturday.

I also learned that just when I’m the most ready to whine, complain, or otherwise lose hope…God has a miracle waiting for me…I just have to walk towards it.

