Hold 20 Classes in TWO DAYS!

If you think it’s difficult to hold 20 classes in one month, you should meet Consultant Vicki Jorgenson, from Fargo, ND. In fact, she held 20 classes in two days!

How did she do it? By double-booking five time slots on two Saturdays for a total of 20 classes. In other words, Vicki booked two hostesses for a class in each time slot and asked each hostess to bring a minimum of two guests each. In one Saturday, she sold more than $1,200 in products!

Vicki’s special class themes were so successful that others in her Unit are following suit. Vicki taught skin care classes, color cosmetics, skin supplement, sun care, spa care, nail care, and fragrance classes as well!

Vicki’s booking techniques also helped her succeed. She presented her potential hostess with a list of time slots and class themes. The hostess then selected which time slot they preferred. Vicki pre-profiled guests and had everything ready.

She also neatly arranged the entire product line on a display table, and set up another table for conducting individual consultations with each guest. The key, Vicki said, is being prepared. “I was scared at first. I hope this helps other Consultants realize that they can do it too!”

Use Vicki’s theme and snack ideas or make up your own! What a great way to begin the New Seminar Year!


Vicki’s Class Schedule:

TIME

CLASS

7:30a.m.
Morning Glories

Guests come showered and dressed, but without makeup. Teach skin care and color cosmetics. Serve coffee and muffins.

10:00a.m.
Brunch Bunch

Teach skin care and color cosmetics, or hold a nail care class. Serve coffee, juice and egg casserole.

2:00p.m.
Afternoon Delight

Teach skin care and color cosmetics, or hold a sun care or spa class. Serve pie, coffee and juice.

5:00p.m.
Five O’clock Rush

Teach skin care and color cosmetics or hold a relaxing fragrance or spa class. Serve lemonade and pizza snacks.

8:30p.m.
Ready for Bed

Guests come dressed in their pajamas and bring their favorite stuffed animal. Teach skin care, but don’t have guests apply foundation. Instead, explain and have guests sample skin supplements. At the end, read guests a bedtime story, serving milk and cookies!

