Business Building Tips for the Time-Constrained Consultant

This is a summarization of some great ideas that an easily help you double or triple your income from your Mary Kay business even if you cannot hold appointments!  Save this list and keep it where you will se it often, using it as a reference to make certain you are making the most of your time and  contacts.  As you employ more of these ideas on a regular basis, you will find yourself earning $400-500 profit per month just for being time-wise!

1.) Advertise who you are!  When someone asks what you do, don’t tell the about your JOB, but about your business!  “I teach skin care and color cosmetics for Mary Kay!”  Wear your Mary Kay pin EVERY DAY!  Put your Mary Kay decal on your car and every time you park, slip a couple business cards under the windshield wiper!  Watch for bulletin boards and put your business cards up.  Go to www.mkconnections.com and order business cards, address labels, CHECKS, and even sweatshirts that will let the world know you are an Independent Consultant for Mary Kay and proud of it!

2.) Use the company programs!  Enroll everyone in the Preferred Customer Program every quarter!  Make it your goal to add 1 new client a week by explaining the service and the gift-with-purchase offer.  Rarely will you get a no.!

3.) Do you have a Website up and running?  Go to www.marykayintouch.com and it will walk you through the process!  All it takes is picking up 1 new customer a year and it’s paid for!

4.) Memorize this sentence: “Oh, but the way, this is for you, and there’s even a gift certificate in the back for r you!”  That’s all you have to say when you hand out Look books to new people you meet!  Print up address labels that say “This gift certificate good for $5 off your first purchase of $30 or more; redeem with (Your name and number).”  Set your goal for how many you will hand out per week and go!  This will bring you INCREDIBLE results!

5.) Hold a Grand Re-Opening or an Open House any time you want to sell a ton.  PHONING to confirm will be the key to success.

6.) Offer gift suggestions around any and all Holidays!  Why not wrap a few nice sets and bring them in to show off?  Someone will get their gift dollars; why not offer them the best!

7.) SAMPLE DAY!  Become known as the sample queen at work, school, church, wherever!  Use the Sample Day sheet and clipboard, and choose a new product each week (or even once a month (and get everyone’s opinion that crosses your path!

8.) Become a master at doing HAND FACIALS!  Have everyone try Time Wise on the back of one hand, then a DARK foundation on both hands, Then have them try Day and Night Solution, and you have sampled the Miracle Set!  Give a discount for 1st purchase!

9.) Have your Time Wise customers sell for you!  When THEY do hand facials on their friends and sell 5 Time Wise sets, they get their next set FREE; with 3 sets sold, they get theirs for ½ price!  YOU CAN DO THIS SAME THING with absolutely any product!

10.) Nothing sells quite like SATIN HANDS!  Make it a habit to FREQUENTLY treat your friends and contacts to a Satin Hands demo, all the while talking up how great it feels on the feet and what a great GIFT the set makes! You’ll sell tons!

11.) SILENT HOSTESS BOOKs are unbeatable (just load a Look Book with samples right on the page where it shows the products)!  Here, they can sample whatever products they want, and perhaps offer the same $5 off a purchase of $30 or more, PLUS a terrific “silent Hostess” incentive ~ $20 free for every $100 collected!  Circulate 1+ per week.

12.) Here are 3 great things to sample as well:  3-day Energy Blast!  (3 packets of women’s vitamins); Visibly Fit:  facials-to-go (TimeWise sample card + Color 101 Look Card).  The KEY is follow up!  And offer an incentive for a first-time purchase.

13.) For a client who loves fragrances, give them samples of Belara, Journey, Elige, Velocity, Domain and Tribute and give them this challenge:  for every 2 fragrances they sell, they will get to purchase theirs for half price!

14.) Any time you have a client who is hesitant to purchase something, offer to put her on your test panel for a FREE 2-WEEK TRIAL of that product.  Give her full size products and if she decides to keep it after 2 weeks, she gets a 10% discount!

15.) MASCARA CLUB!  To make sure your clients replace their mascara every 3 months like they are supposed to, make them this offer:  when they pre-purchase 3 mascaras, they get the 4th free!  You mail them their mascara on schedule or drop it by and upsell!

16.) Carry CALMING INFLUENCE with you in your purse.  ANYTIME someone complains of an itch or burn or rash, whip it out and say, “Try this!  It is AMAZING STUFF!”  It is so impressive, they will start telling others, and you have lots of new clients!

17.) Wear our fragrances!  Fragrance Layer for long lasting effect!  When they comment on your scent, tell them where they can get it!  Wear several different scents, and use the Spa products in the summer!  You won’t sell what you don’t use!

18.) Put a Hand Cream on your desk or in the bathroom for anyone to use, with your label attached.  Put a Satin Hands and Body Lotion in the men’s area.  There’s nothing like trying these 2 products to make people want more!
Bottom line?  Get the word out!  Have a strategy for building!  If you even put 1/3 of these ideas to work for you, you will be totally amazed by the results!  Don’t file this away – put it up and let it challenge you daily to BUILD YOUR BUSINESS!

