How would you like to build your customer base fast????!!!
Darcy Kokott, one of Lisa Madson's directors, had over a $2100.00 week in August!  Doesn't that sound like FUN????  Could YOU get excited about earning over $1,000.00 in profit in one WEEK?  Here's how she did it!  She was WILLING TO CHANGE what she was doing to try something her director had taught her in New Consultant Training 4 years ago!

She gets referrals from every class, every facial, double facial, warm chat and party that she gives!  How does she do it?  AT THE BEGINNING of the facial or class, when they are filling out their profile cards, she says, "My business is built on referrals, and you can give your gift of referral to a friend for a complimentary facial.  I will give you a $5.00 gift certificate for every person and number you write down on the back of your profile sheet who gets together with me!  You can write 1,3,5 or however many gals you know who would love to be pampered!"

Then, at her individual consultation at the close of the appointment, she turns over the profile card and asks her client, "How do you know this person?"  Take notes so you know a little bit about that person.

THIS IS THE MOST IMPORTANT PART!!!!!

CALL these referrals PROMPTLY!!  Say, Hi___, this is ___ calling.  You don't know me but your (friend, sister, etc) gave me your name and number as someone who would appreciate a complimentary pampering session!  I'm building a portfolio of professional women and  _____ said you might want to help me out.  Do you have time this week or next to get together with me? (Then schedule a time)

Oh, and ____, since I don't know you, you're welcome to have a friend or 2 join you for the session ~ it's really a lot of fun!"

After you see the referral ~ IMMEDIATELY send a $5.00 gift certificate to the person who gave you the name.  She can use it when she reorders or when she has another party for you!  Be sure to show your appreciation and even a call thanking her and telling her what a fun time you had with her referral.  It will make her day and bond another customer for life!

These are all "warm leads" and will most likely hold.  What a great way to build your customer base and also meet prospective recruits in your business!  WORK SMART and you will be so exhilerated and excited about your business because you're making something happen!!

Take this and run with it! 
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